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Round Table — Your Questions
Workshop 02 - Friday, October 9, 2026 - 12:00-1:30 PM ET - Live on Zoom

Half of this session belongs to you. Investors and realtors who have already closed deals with us will be on the call, and
they do not work for me. Ask them anything.

How to use this sheet: tick the questions you want answered and bring them to the session. Put them in the Zoom chat when we open
the Round Table, or raise your hand and ask directly. Questions marked with an asterisk tend to produce the most useful answers.

Questions for the investors

People who have bought, renovated and sold with us.
How much money did you actually start with on your first deal?
What did you not know that ended up costing you money?
How long did your first deal take from the moment you said yes to money in your pocket?
Were you scared signing that first loan? What made you sign anyway?
Did you quit your job, or did you do this on the side?
How did you find your contractor, and how did it go the first time?
What is the worst surprise you have found inside a house after closing?
How many deals did you look at before you bought one?
Did you make money, lose money, or break even on your last one?
Everybody talks about buying. What is the selling part actually like?
Is this business the way social media says it is, or is it something else?
If you started over today with no experience, what is the first thing you would do?

Honestly: would you do it again?

Questions for the realtors
Agents who work investor clients instead of retail buyers.

How is working an investor deal different from working a retail buyer?

What did you have to learn to keep an investor client instead of losing them after one house?
How many closings a year does an investor relationship give you compared to a normal client?
What do you wish new agents understood about off-market deals and assignments?

How do you handle a client who wants to offer on a house the numbers do not support?

Questions about the lending side
Anything about hard money, terms, documents or timing.

Was the rate what you expected? Were the points what you expected?

How fast did they close? Did they close when they said they would?

What part of the documentation surprised you? What did you not know you would need?

If you had gone to a lender you found on social media instead, what do you think happens differently?

Did the appraisal ever come in lower than expected? What happened to the deal?
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What is the one document you wish you had ready before you went under contract?

Questions for Jean Paul
Nothing is off limits. Ask me directly.

How long have you been doing this, and what happened in the years that did not go well?
What exactly is wholesaling, and what am | signing?

Where do the off-market properties actually come from?

How do you calculate ROI, and what is your floor before you walk away?
What do you think about the market and interest rates right now?

Why don't you sell a course?

Can | use a partner's money for the down payment?

Will this affect my personal credit?

What happens if my appraisal comes in low?

How fast can you really close — not the marketing number, the real one?
What if | have never done a deal? Where do | actually start?

What would make you tell me not to buy a property?

My own questions
Write the ones that matter to you. Bring this sheet to the session.
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